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Å 10 + years of Real Estate experience

Å BS in Business, Sacramento State University

Å Broker Associate/Realtor-advisor, consultant

Å RE/MAX Gold top agent, Executive Club, Masterõs 

Club Member with over $75 million in sales

Å Treat all with respect, integrity & professionalism

Å Certified Foreclosure and Short Sale Specialist

About Kendra



Å Over 20 years of lending experience with Addison 

Avenue, with over 10 years in residential lending.

Å Personal mission is to develop and maintain long term 

relationships with each client by providing highest level 

of personal and exceptional customer experience.

Å I passionately believe in the Credit Unionõs philosophy 

of òPeople Helping Peopleó. I love to inform and 

educate my clients so they can make the best financial 

decision for their home loan needs, whether itõs to buy 

their first home, buy an investment property or 

refinancing their current mortgage.ó

Peggy Nault
Mortgage Consultant

Phone:

Mobile:

Fax:

E-Mail:

916-746-6906

916-317-5476

866-537-7134

peggy_nault@addisonavenue.com

About Peggy



Seminar Agenda

ðTerms and definitions in todayõs market
ðReal estate marketupdate
ðIs the worst over?
ðStatistics: State and 3-county region
ðMarket mix
ÅShort Sale: The new REO
ÅHAFA

ðPrice vs. value 
ðKey components to buying a short sale
ðNext Seminar 2.0



Terms in the news 

Short Sale - The sale of the property under or at 

market value that is lower than the loan balance

Foreclosure - A legal procedure whereby property used 

as security for a debt is sold to satisfy the debt in the 

event of default in payment of the mortgage note or 

default in other terms in the mortgage document

REOs - Real Estate Owned. Property acquired back by 

the lender after it has gone to auction



The Foreclosure Process

NOD- Notice of Default. A notice that is sent out by the 
lender when a mortgage payment is late in an 
attempt to make the loan current

NOT- Notice of Trustee Sale. A notice that is sent out 
by the lender 3 months after the NOD is filed stating 
when the trustee sale is scheduled (Foreclosure 
Sale).

Trustee Sale - 21+ days after the NOT is filed. Occurs 
at the county courthouse steps where the property 
is located.
(Myth: These are not the large auctions you see advertised in 
the Newspaper)



Are we at the bottom yet? Yes.

In Summary:

ïMultiple offers In several zips and prices ranges

ïFirst time Home Buyers are active

ïInvestors/Cash Buyers are active

ïMove-up Buyers are active

ïHas been Helped by Incentives

ï2001 and 2002 Home Price Levels Driving Buyers

. . .and incredibly low interest rates



What has NOT hit bottom?

Luxury Home Market

ïIn most counties that is over $750K 

ïAnywhere JUMBO loan is needed

ïExceptions 

ÅFab40s

ÅAggressively priced homes

ÅSeller financed properties



IS THE BUBBLE AND

ROLLER-COASTER RIDE

COMING TO AN END?
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Last 15 months

ïSacramento

ïPlacer

ïEl Dorado

County Review



Sacramento County



Comparedto 1 year ago

ïFor sale properties 

ïSold Properties

ïPending properties

ïAverageSq Ft. Price 

ïMonths of Inventory  

ÅFrom3.4 to 2.6 months

Sacramento County

- 34.1%

- 12.7%

+ 21.4%

+ 7.4%

- 23.5%



Placer County


